Your Lead Generation Machine

e Who are the customers that you want to

Ideal Client work with?
Core e What seperates you from your competition?
Message
e Not every lead wants to buy your "Big" offer.
Product Have different offerings for different leads.
Offerings
e Create marketing collateral that educates and
, helps your customers. You want to build
Marketing . .
Collateral relationships.
e Grab your ideal customers attention and
Generate make them an offer they can't refuse!
Leads
* You have your customers attention. Now you
just need to ask for the sale!
Convert

Leads



